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Public Speaking 

Summary: Students need to understand that how they say something and how they physically present themselves are just as important as what they say.  By understanding the dynamics involved in effective persuasive speaking, students will improve their overall confidence in communicating. 
Overview:  The purpose of this lesson is to improve students’ oral persuasion techniques by understanding the appropriate speaking skills.  The lesson is presented in second person, making it more meaningful as a resource for the students, and easier for the teacher to use as a handout. 

Learning Objectives:   Participants will be able to: 

· Demonstrate the appropriate classroom public speaking and listening skills (e.g., body language, articulation, listening to be able to identify specific examples of the speaker's coordination of talking and action) that would be necessary to influence or change someone's mind or way of thinking about a topic. 
· Define the elements of persuasion.
· Recognize the elements of personal credibility. 
· Develop methods to analyze other students’ speeches. 
· Understand outlining main ideas. 
· Create a persuasive speech. 

Resources/Materials: Teacher-prepared topics for persuasive speeches.
Steps in Lesson:

· Icebreaker charades activity, act out different things and then debrief around the importance of body language

· Discussion about public speaking techniques
· Listen to a famous speech
· Hand out topics and do an outline 
  

The Procedure 

Pick a proposition that not everyone would agree with such as: "nuclear power plants are superior energy sources."  Write a 6 to 8 - minute speech in outline form to persuade the group. 

INTRODUCTION: 

Today we are going to practice public speaking with the group. We will go over the components of a persuasive speech, have some fun and then write our own persuasive speech to deliver to the group.

Step 1: Charades (20 minutes)

Break into groups of approximately 5-10 people. Explain to the group that you will take a piece of paper out of the bucket, read it and think about how you will act it out for the group to guess the word on the paper without using any words. The participants have 1 minute to act out their word. Each time a group gets a word before the minute is up they get a point. After 5 minutes ask the groups how many points each one had. Ask the winners to explain what made their group successful? Ask the entire group what was difficult? 

What were the tools you used to explain to your audience? Was this frustrating?
Step 2: Discussion and Presentation about public speaking (10 minutes)
So, body language is clearly an important part of delivering a powerful message. Let’s review, what are important elements of body language that we need to consider when talking to a group?
Body language - make sure that you have a proper posture.  If your shoulders are sagging and your legs are crossed, you will not appear as being sincere and people just will not accept your message. 
 Use eye focus to engage one person at a time,

 Smile when you greet the audience ,

 Remember to unfreeze your face when you speak,

 Use your hands to help emphasize a point and engage your audience. 

 Scale your gestures to the size of the room,

 Use gestures that come from the shoulder, not the wrist or elbow,

 Rest your hands at your sides when not gesturing,

 Punctuate movement with stillness (constant motion can distract your listeners),

 Point feet straight ahead, almost shoulder-width apart,

 Balance your stance by shifting your weight slightly forward to show that you are engaged with the audience.

Step 3: Listen to a speech and discuss (10 minutes)
What else is important when delivering a speech? Let’s listen to parts of a famous speech delivered by Martin Luther King Jr. , think about what it is he is doing with his voice to make his speech powerful.

Articulation - articulation means how your total vocal process works.  

Pronunciation - pronounce each word.  Avoid slang, except to make a point, and do not slur your words.  Avoid saying, "you know." 

Pitch - pitch refers to the highs and lows of your voice.  Whatever you do, avoid a monotone! 

Speed - your speed, or pace, is an important variable to control.  Between 140-160 words per minute is the normal pace for a persuasive speech.  Any faster and you may appear to be glib; any slower and you sound like you are lecturing.  If you are not sure about your speed, tape yourself for one minute and then replay it and count the number of words you used in the minute!  The human ear and brain can compile and decode over 400 spoken words per minute, so if you are going too slow your listeners' minds are going to start to wander as the brains finds other ways to keep themselves occupied. 

Pauses - the pause, or caesura, is a critical persuasive tool.  When you want to emphasize a certain word, just pause for one second before; this highlights the word.  If you really want to punch it, pause before and after the word! 

Volume - volume is another good tool for persuasive speech, but you should use it with caution.  If you scream all the way through your speech, people will become accustomed to it and it will lose its effectiveness.  On the other hand, a few well-timed shouts can liven up the old speech!  Try to "project" or throw your voice out over the entire group - speak to the last row. 

Variance - variance of vocal elements is your most important consideration of all!  Change your pitch, volume, and speed at least once every 30 seconds, if only for just one word.  Never go more than one paragraph without a vocal variance.  This keeps your group locked into your speech, if for no other reason than it sounds interesting!  Let the words speak for themselves; reflect their nature through your voice.  If you use the word "strangle," say it with a hint of menace in your voice.  

Step 4: Outline the activity (5 minutes) 

You are going to write a short 2 minute speech telling the group about something that you want to change in your community and why you want to change it.
The Strategy: Appear Rational 

When you are trying to convince someone of something, you must first establish your credibility, or in other words, you must sell yourself before you sell your message.  If people feel that you are not being reasonable or rational, you do not stand a chance.  You must be committed to the ideals and goals of your speech and what you are saying.  Do not use words such as "maybe" or "might"- use positive words such as "will" and "must."  
You are the authority figure in this speech, so you had better supply enough information to prove your points so that you can seem knowledgeable, and you had better know your material cold.  People can usually spot someone who is trying to "wing" a speech.  You should also appear to be truthful -even when you are really stretching a point.  If you do not appear to be earnest, even if your message is the 100% truth, people will doubt your word and tune out your speech. 
Lastly, do not be afraid to show a little emotion - this is not a sterile or static speech.  Your body and voice must match the tone of your words.  If your language is strong, you must present a physical force to go along with your delivery.  

Self-control? 

You cannot sit back and let your words do all of the talking.  You must use your total self to deliver your message, and this means that you will have to expose a little of your personality to the group.  Your group will be supportive. 
Step 5. Write an outline for your speech. (15 minutes)

Each of you will be responsible for delivering a short speech to the group to tell them about something that you would like to change in your community. You will need to introduce yourself and then explain and describe an issue to the group. 
Step 6. Deliver speech and Outline Group Reaction.
The group has two major criteria to consider after each member's speech.  First, the delivery.  Were the speaker's body, words, and actions in synchronization and harmony?  Did one support the other or was there tension between the body and the voice?  Secondly, were you persuaded?  Why or why not?  Discuss what makes a persuasive speech work and how the intangibles effect a positive outcome. 

Tips for Public Speaking

Body Language

· Stand up straight

· Face the audience—make sure you don’t have your back to anyone

· Make eye contact with everyone in the room

· Be animated—use your hands and body

· Use facial expressions, smile when appropriate

Voice/Speech

· “Project”—Speak to the back of the room; Speak from the center of your body

· “Enunciate”—Speak clearly, articulate every word and syllable

· Vary your speed, volume, and pitch

· Use the pause and emphasis to create interest and maintain audience attention

Content/Message

· Anticipate your audience and adapt your content and speaking style accordingly

· Have a message/theme

· Build a story around your theme; try using the rule of 3’s

· Make use of anecdotes (short stories or examples)—connect the personal and specific to the universal

· Create a visual image for the audience

· Appeal to common values, interests, reference points (e.g., people, events, images or moments in history that the audience would know) 

· Speak with passion

· Less is more!  Only speak for as long as is absolutely necessary to get your point across or tell your story.

· Use humor, where appropriate.

· Use visual aids where useful (but don’t let them become the speech—they should be there to help, not become the focus of the talk)

If you Get Nervous…

· Being a little nervous can be a good thing.  Try to convert that nervous energy into passion for your speech.

· Stop and take a few deep breaths along the way and during your talk.

· Smile—it will make you and your audience relax.  

· Imagine you are talking to someone you know that puts you at ease.
Targeting Guidelines


Age:			        Pre-requisites (minimum requirements):


A) Early adolescence  (10-14)�
Difficult�
�
�
B) Adolescence          (15-19)�
Okay�
Specific requirements/materials:


Print public speaking tip sheet





�
�
C) Post adolescence  (19-25)�
Ideal�
�
�
D) Young adulthood    (25-29)�
Ideal�
�
�
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